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                   his week we con�nue our series on helping women achieve and maintain financial independence 

throughout every stage of their lives. We turn our a�en�on to CAREER GROWTH, and how to make the most 

of your upward career trajectory as income steadily rises and wealth begins to accumulate.  

 

 

Smart decisions start with a though�ul financial plan—your roadmap from where you are today to where you 

want to be in the future with meaningful milestones along the way. As you move from EARLY CAREER to an 

upward trajectory where promo�ons, pay raises and other compensa�on structures (e.g., stock op�ons, 

deferred compensa�on plans, etc.) come your way, you will want to focus more of your �me and a�en�on on 

the following 

Accelerate your re�rement planning 

Women are o�en more successful planners and investors than men, yet fewer than one in five (16%) women 

are confident their re�rement savings will last a life�me.2  Women today are living longer, healthier, and more 

ac�ve lives. Re�rement is no longer a single chapter in your life story; it represents several chapters that could 

span 30 or more years.  

As your career progresses, ramp up your re�rement savings. For 2025, if you are under 50, you can contribute: 

 $23,500 to your 401(k) 

 $7,000 to a tradi�onal/ROTH IRA 

T 

- 
Women today occupy nearly a third (29%) of all C-suite positions.1 
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Asset alloca�on and diversifica�on 

One of the most common ways to grow assets while minimizing risk is through: 

 Asset alloca�on: The percentage of stocks, bonds, and cash in your por�olio—determining your 

investment risk level. 

 Diversifica�on: How assets are invested in each asset class. 

Usually, the more diversified your por�olio, the less vola�le your returns. While you won't match the best-

performing asset class each year, you also won't match the worst—these strategies help smooth out market 

fluctua�ons. 

Plan for major purchases 

As wealth grows, consider: 

 Maintaining an emergency fund covering at least six months of expenses 

 Se�ng up separate accounts for an�cipated major expenses 

 Keeping funds easily accessible while pursuing appropriate returns and diversifying assets to include 

equi�es, fixed income, mutual funds and ETFs.  

Remember: Keeping too much wealth in cash may feel safe but can cost you because the returns on cash o�en 

do not keep up with infla�on. Also, studies show that it is very hard to make the decision to get back into the 

market a�er a move to cash. 

Ask for what you are worth 

Women s�ll earn only 78 cents for every $1 earned by men, and for every 100 men promoted to manager, only 

79 women are.1 To improve your chances of successful nego�a�on: 

 Do your research: Understand the market value of your skills and experience 

 Track and communicate your contribu�ons: Document accomplishments and posi�ve feedback 

 Prac�ce nego�a�on: Role-play with a friend or co-worker 

 Seek support: Connect with mentors who can provide guidance 

A more confident financial future starts with simple ac�ons you can begin today. Your BLBB financial advisors 

are here to help navigate challenges unique to women. Share this series with the women in your life and 

watch for our next piece focusing on the FAMILY stage of your financial journey. 

 
 

1 Transamerica Institute, "24th Annual Transamerica Retirement Survey of Workers," October 2024 
2 “Women in the Workplace 2024," McKinsey & Company, September 2024 
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Asset Allocation and Diversification- While Asset Allocation and Diversification are two investment strategies 

used by BLBB to help manage investment risk by allocating investments across a variety of asset classes and 

securities, neither strategy alone, or in combination, guarantees a profit, or protects against a loss, in a 

declining market.  
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Investment advisory services are provided by BLBB Advisors, a Pennsylvania-based investment advisor registered with the Securi�es and Exchange 
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are available on BLBB’s website (www.blbb.com) or the SEC’s public disclosure database (IAPD) at www.adviserinfo.sec.gov.      

 


